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From President's Desk

We are delighted to witness a
spurt in bilateral relations between
Canada and Bangladesh. Today
Canada is better known to
Bangladeshis than ever before,
thanks to initiatives taken by
High Commissioner Robert
McDougall, diplomats of the
Canadian High Commission and
the Canada Bangladesh Chamber
of Commerce and Industry. I am
happy to say that the CBCCI
Review has made ceaseless efforts to bridge information gap
had existed between the two friendly countries.
We have seen exchange of visits by Canadian trade delegations
and dignitaries to Bangladesh. They have further added to
increasing cooperation between our two countries. CBCCI, on its
part, has highlighted and even initiated a number of steps to
promote Canada in Bangladesh, the significant one being the joint
seminar organized by CBCCI and leading Dhaka Chamber of
Commerce and Industry.
The Bangladesh government has already undertaken a series of
plans for people's welfare, the major ones being power and
infrastructure projects. The Export Development Corporation of
Canada can successfully participate in these projects as Canada
has being been recognized by Bangladeshis as their trusted and
reliable development partner.
As Bangladesh is one of the most populated countries in the
world, there is always a high demand of agricultural products.
Bangladesh is now very keen to develop its agricultural sectors.
Canada can share with Bangladesh its advanced technology, and
come up with investment in the agro-based industries. CBCCI
can act as Canada's go-between in this regard.

Masud Rahman
President
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Canada urges Bangladesh to
seize North American market
A Review Report
Canadian High Commissioner in
Dhaka Robert McDougall has urged the
Bangladeshi entrepreneurs to expand
the trade volume with the North
American country by tapping the full
potential of the local businesses.
McDougall said of the total exported
items from Bangladesh to Canada, a
duty-free market for the country since
2003, 95 percent include garment items.
"Bangladesh's success in garment and
textile exports should spread to other
sectors in Canada," he said at a seminar
on "Trade and Investment-Canada
Bangladesh Initiatives" at Dhaka
Chamber of Commerce and Industry
(DCCI) office in the capital.

He said garment, agro-commodities,
communication equipment, metals,
pulp and paper, and CNG equipment are
now being traded both the ways.
McDougall said the high commission
is preparing a guidebook on Bangladesh
for potential Canadian investors.
He said the volume of bilateral trade
between the two countries reached $956
million in 2008, of which Bangladesh
exported goods worth $642 million and
imported goods worth $314 million.
Commerce Minister Faruk Khan
attended the seminar as chief guest,
while President of the Federation of
Bangladesh Chambers of Commerce
and Industry (FBCCI) Annisul Huq was
the special guest.

DCCI President Zafar Osman
conducted the seminar where investors,
businesspeople, chamber leaders and
industrialists, among others, were
present. DCCI and Canada-Bangladesh
Chamber of Commerce and Industry
(CBCCI) jointly organised the seminar.
Promising
a
business-friendly
environment, Faruk Khan said the
government
would
amend
the
procurement rules for reducing corruption
in government purchase process.
He said the government has already
taken steps to reduce bank interest rate at
12 percent for the basic commodity
importers to keep the local market stable.

FBCCI President Mr Annisul Huq (3rd from left) delivering his speech in a joint seminar titled "Trade and Investment-Canada
Bangladesh Initiatives", organized by DCCI and CBCCI at DCCI auditorium on 5th May 2009. High Commissioner of Canada to
Bangladesh Mr Robert McDougall (right), CBCCI President Mr Masud Rahman (second from right), Commerce Minister Mr
Muhammad Faruk Khan (3rd from right), DCCI President Mr Zafar Osman (middle), DCCI Senior Vice President Mr Shekil
Chowdhury (2nd from left) and Vice President Mr Sirajuddin Malik (left) are also seen in the photo.
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The minister called upon the
Canadian businesspeople to come with
their investment in Bangladesh as the
government is working to improve the
power and energy situation for meeting
the growing demand.
"Canada can import jute, pharmaceuticals, small ships, manpower and IT
experts from Bangladesh," he added.
Annisul Huq said Bangladesh has an
ample opportunity for drawing
investment. "We may have political
problems, but still we achieved more
than 6 percent growth over the last few
years, which indicates that the country

has the investment potential," he said.
CBCCI President Masudur Rahman
said the bilateral relationship between
Canada and Bangladesh is yet to
develop to an expected level. He urged
the government to seek Canadian
assistance to develop the country's
energy and power sector.
"Canada has expressed interest to
work in the power sector here,
especially in natural gas exploration,
production and distribution," Rahman
said.
The CBCCI is taking steps to further
increase the bilateral trade, which

expanded by 400 percent in the last six
years, he added.
Zafar Osman said Bangladesh is the
second largest exporter of goods from
South Asia to Canada after India.
Canada's primary imports from
Bangladesh include knit apparel, woven
garment, textile items, seafood and jute
goods, he said.
Canadian exports to Bangladesh
include steel, iron, machinery,
electronic items, certain types of roots
and tubers, cereals, legumes and
oilseeds, he added.

Guest Column

STEP seeks a great leap forward in
Canada-Bangladesh trade
By Lionel LaBelle

It is a pleasure to provide
an update on
behalf of the
Saskatchewan
exporting
community to
the Canada
Bangladesh
Chamber of
Commerce
and Industry - CBCCI Review.
Opportunities such as these allow our
organization the opportunity to increase
the public profile of STEP. I strongly
believe that this province and its
business leaders have an important story
to tell. Both opportunities and obstacles
abound and we need to strategically
clarify where growth potential exists and
we need to find the appropriate means to
capture it.
STEP has a proven track record of
building relationships that are vital to the
success of exporters and we continue to
display leadership in our approach of
assisting in economic growth for our
members.
At a time when the
entrepreneurs of this province lead the
nation in economic growth, employment
growth, and several other economic
indicators, new opportunities continue to
evolve. This is truly a great time to be
CBCCI Review, November 2009

from
Saskatchewan
and
this
organization is committed to building on
this momentum.
Maintaining our economic thrust
during a global economic slowdown
does have challenges but I remain
confident in our ability. Even as job
growth is slowing down in other
jurisdictions, we are in the enviable
position of having 14,800 more people
working in Saskatchewan in November
2008 compared to November 2007.
With an increase of 2.9 per cent, we have
the second-highest growth rate in the
country and almost five times the
national average.
At a time when anxiety exists over
global
financial
challenges,
Saskatchewan has exceeded all
expectations. Figure figures from
Statistics
Canada
show
that
Saskatchewan's international exports had
a remarkable 58 per cent increase to
$31.2 billion dollars compared to $19.7
billion dollars in 2007. With a further
review of the information, it shows
Saskatchewan's reliance on the US
market is the lowest of any province in
Canada except for British Columbia
whose exports have remained flat over
the last decade.

We have no elusions in Saskatchewan.
Our livelihoods and our ability to build
and sustain a growing economy are
hinged directly on our ability to compete
on the global stage. For the first four
months of 2009, Statistics Canada
revealed some interesting data.
Although our overall exports were down
from the record levels of 2008 by 17%
which can be directly tied to our trade
with the US and the price of a barrel of oil
there continued to be some remarkable
surprises. For example, trade with China is
up 98%, Bangladesh 213%, Iraq 819%,
India 25% and Turkey 63%.
The secondary part of this information
is about what is not statistically recorded,
namely the incredible volume of goods
and services that Saskatchewan markets
to other provinces across Canada. When
one combines both international and
domestic exports, Saskatchewan's
livelihood is directly linked to the global
economy and we can compete because
we prove it everyday. Saskatchewan
also broke a new milestone with the
latest announcement by passing Alberta
to become the largest exporter per capita
of any province in Canada.
–The writer is the President & CEO
of Saskatchewan Trade and Export
Partnership (STEP)
Website: www.sasktrade.sk.ca
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Senator Mac Harb tells CBCCI Review

Canada ready to help overcome
power crisis in Bangladesh
By Rahman Jahangir

Canada, in view of critical power
crisis in Bangladesh, has offered its rich
expertise in meeting the latter’s fastgrowing needs by using renewable
energy resources. Canada has earned
t he reputation of a global leader in this
regard.

The

Canadian

offer

came

through leading Canadian lawmaker
Senator

Mac

Harb

who

gave

the

following interview. After almost 15
y ears as a Member of Parliament, Mac
Harb was appointed to the Senate of
Canada. He tabled legislation in the
Senate relating to electoral reform and
was also an active member of the
Senate Committee on Banking, Trade
and Commerce as well as the National
Finance Committee and the Scrutiny
and

Regulations

Committee.

His

website is : http://sen.parl.gc.ca/mharb/

Q: Would you please, Senator Mac
Harb, describe the present state of
Canada- Bangladesh relations?
MH: Canada and Bangladesh are
growing closer through economic,
diplomatic and ever-widening Diaspora
ties. Canada appreciates that Bangladesh
is an emerging economy that will be an
economic powerhouse in the years ahead.
Canada will continue to build bridges
between the two countries so that each
nation's citizens will benefit from the
opportunities of the future.
Q: What would you suggest for
further deepening bilateral relations
between Canada and Bangladesh?
MH: I believe it is important for our
two countries to increase the number of
trade and investment exchanges. Open
lines of communication between
government and the private sector, and
mutual awareness of the context in
which we do business will ensure timely
and profitable initiatives in trade,
energy production and technology
research and development.
Q: Bangladesh is currently reeling
under severe power crisis. Can
Canada offer its expertise in tapping
and developing renewable energy to
replace highly expensive electricity?
MH: The global market for
renewable and sustainable energy is
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ever-expanding, and Bangladesh is not
alone in its search for affordable,
accessible power. Canada has long
been a world leader in energy
generation and we are currently
ramping up our own efforts to "green"
our power sources. Certainly
opportunities abound for Canada and
Bangladesh to share expertise,
technology and know-how in this field.
An example of such an opportunity is
the research currently being done in
Canada by
CANMET Energy
Technology Centre which has made
progress in converting natural gas into
liquid form that is usable in cars. Given
Bangladesh's rich deposits of natural
gas, this will certainly be an
opportunity for future joint ventures.
Q: What are the achievements of
Canada in the field of multifarious
use of solar energy? How can Canada
assist Bangladesh in this field?
MH: Countries around the world are
interested in solar for two reasons:
renewable energy is expected to be a
big part of everyone's future and it
should promise economic benefits.
Canada hosts the CanSIA solar industry
conference each year, bringing together
delegates and exhibitors from across
Canada and around the world.
Bangladesh can and should take
advantage of Canada's growing solar
expertise
through
professional
exchanges and fact-finding missions.

Q: Canada has offered duty and
quota free excess of Bangladeshi
products. But Bangladesh has a very
skinny list of exportables. Can
Canada help Bangladesh diversify its
export list and make headway in
Canadian market as Bangladesh has
abundance of cheap labour?
MH: The Bangladeshi government has
been working diligently on diversification
of its economy but the recent economic
slowdown has impacted its efforts. As I
have said before, Bangladesh is a country
rich in resources and in entrepreneurial
spirit. I believe that Bangladesh's hardworking and inexpensive labour force
gives it a huge advantage in a global
marketplace in which western economies
cannot compete in the area of labourintensive manufacturing.
Certainly
expansion of the list of exportables will
require a concerted effort by the
government and private sector groups
such as the CBCCI on targeted bilateral
trade promotion programs.
Q: In what ways can Canada help
Bangladesh in arranging road shows
for investment promotion?
MH: Investment in emerging markets
is vital to Canada's economic health
and long-term prosperity, just as the
investments themselves will be a boon
to the recipient market.
There are
many mechanisms which can be
employed to encourage road shows or
"trade missions" between our countries
CBCCI Review, November 2009

and I believe that CBCCI, along with
EDC, and the various government
ministry officials must work together to
ensure that Canadian businesses are
aware of the tremendous opportunities
that exist in Bangladesh in a wide
variety of sectors.
Q: Bangladesh is planning to build
nuclear plant for generating cheap
and reliable electricity. Do you think
Canada can help us in this regard?
MH: There is no country better
equipped to assist Bangladesh in its
efforts to move towards nuclear power
generation. Bangladesh will be the
benefactor of decades of experience
and practical knowledge. Canada has
worked with countries around the world
and I have no doubt that it can play a
major role in bringing nuclear power
generation online in Bangladesh.
Q: Canada is a pioneer of green
projects. Can your government
initiate such projects in Bangladesh
using CBCCI as the launching pad?
MH: It is vital that the CBCCI first
work in partnership with the
government of Bangladesh to identify
priorities and to take important steps
toward international standards and
practices. I do think CBCCI is very

well positioned to be the liaison
between private and public sector
expertise and investment in "green"
initiatives in Bangladesh and in
Canada. CBCCI's expertise in both
countries allows it to bring together
stakeholders who will mutually benefit
from these initiatives.
Q:
Export
Development
Corporation of Canada can support
power and other infrastructure
projects Bangladesh has of late
undertaken on a priority basis. Do
you foresee such a support in the days
ahead?
MH: EDC makes program and
investment decisions based on the best
business case scenario. In my opinion,
Bangladesh as an emerging market
deserves serious consideration by EDC
on a case by case basis in these and
other investment sectors. Given the
extensive relationship that exists
between our countries, I would expect
there would be positive consideration
given to projects that are in line with
modern
international
business
practices.
Q: Bangladeshi students are now
going to UK, Australia and the US for
higher studies every year. Are
Canadian universities prepared to

have a share in this regard? What do
your universities offer to lure
students from countries like
Bangladesh?
MH: Certainly Canadian universities
would welcome Bangladeshi students
into their programs but they are
currently faced with a limited number of
visas being distributed for visiting
students. While Canadian immigration
officials are aware of this situation,
there remains a need to examine this
issue as it is evident that other countries
such as the UK and Australia have a
disproportionate share of the
Bangladesh students attending their
post-secondary institutions. Canada
looks forward to the day when it can
more fully share its academic
opportunities
with
Bangladeshi
students who are, of course, the future
of their country. In the meanwhile,
perhaps CBCCI can arrange education
exchanges and training sessions
between Canadian post-secondary
institutions and their counterparts in
Bangladesh to enrich the instructors
and their students in both countries.
Q: Are you planning to visit
Bangladesh?
MH: Inshallah. I hope so.

Senator Mac Harb leading an international peace rally
CBCCI Review, November 2009
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Whither trade and investment
between Canada, Bangladesh?
By John Douglas Hearns

Canada has a long and well established
relationship with Bangladesh.
Canada was one of the first countries to
recognize Bangladesh as an independent
nation after declaring its independence in
1971.
Since then, our two countries have built
a solid foundation of friendship and
cooperation founded on shared goals and a
healthy and growing trade relationship.
Approximately 70,000 BangladeshiCanadians currently reside in Canada and
thousand s are attending institutes of
higher learning.
This educational opportunity is one area
whereby further initiatives could be
introduced that would be mutually
beneficial to both nations.
Inter-country trade has experienced
growth in excess of 400% in the past years
- on both directions.
This current level of trade stands at
approximately C$955 million - with
Canada importing about C$642 million
worth of Bangladesh products and C$313
being exported to Bangladesh.
With an increase focus and expansion of
the product base, this trade should surpass
C$ 1 billion in 2009.
Canada's direct foreign investment is
presently small, but it is growing and the
potential for further investment is
significant, provided that the investment
atmosphere is attractive enough to lure
potential investors to Bangladesh as a
lucrative investment destination.
The BATA Shoe organization was
founded by Tomas BATA in 1894 in zlin in
what was then called Czechoslovakia.
In advance of the German Nazi invasion
Tomas BATA, and approximately 100
Czech families escaped to the U.K. by boat
before Migrating to Canada in 1939.
They set up a footwear factory,
engineering facility and a distribution
centre approximately 200km east of
Toronto in a town which would become
known as BATAWA - this town, with a
population of 6,000 still exists today.
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From this small town in rural Ontario
Thomas J. BATA, the son of the founder,
built the largest and most diversified
footwear marketing and distribution
empire world-wide.
Today we operate in more than 60
countries, with more than 4,600 retail
outlets in over 50 countries and
manufacturer in 40 factories in 26
countries.
BATA sells 1 million pairs of shoes
world-wide every day of the year.
Mr. BATA was awarded the title of
companion of the order of Canada 1982 he died on September 1, 2008.
I believe BATA is the oldest as well as
the single largest Canadian direct
investment in Bangladesh.
We began our business here in 1962 and
incorporated after independence in 1972.
In other words, we were here before
independence - we operated throughout
the struggle - we are still here today - and
we hope to enjoy a long and prosperous
future in Bangladesh.
An interesting side - note here is that our
company manager during the struggle for
independence - Mr. William Ouderland - is
the only foreigner ever honoured with the
state insignia of 'BIR PRATIK' by the
government of Bangladesh for his active

participation in, and heroic contribution to,
the war of liberation.
Today BATA Bangladesh produces in
excess of 30 million pairs annually with
sales of approximately Tk. 5.45 billion. We
employ 1500 people directly in 2 factories
and 1 tannery - which, by the way, has a
very modern effluent plat which has been
upgraded in 2008 to exceed international
standard.
In addition, we operate 25 retail stores,
conduct wholesale business through
approximately 600 independent dealers
and create 25,000 - 30,000 jobs through
our associated business units which supply
raw materials, components and finished
goods.
In 2008 BATA Bangladesh contributed
over Tk. 1.1 billion in various taxes and
fees to the national exchequer - which
represented 77% of the total tax paid in the
footwear sector where we have a 23%
market share.
With regard to trade initiatives, in 2003
Canada granted open market access to
Bangladesh which is one of the key
catalysts that resulted in the accelerated
growth in trade.
However, the product base is extremely
narrow. Canadian exports consists of
mainly agri-based products such as wheat,
canola, pulses, etc. - which makes up 65%
of volume.
Bangladeshi exports to Canada exhibit a
very heavy dependence and ready made
garments which accounts for 95%.
In order to boost trade and investment
both countries need a wider and more
diversified range of trade and
manufacturing.
Various institutions and mechanisms are
already in place to facilitate this exchange
of commerce - it is only a matter of talking
proper advantage of them.
In order to make a major impact to
creative accelerated trade & investment we
believe it is imperative for both the
Canadian international development
agency (C.I.D.A.) and export development
Canada, as well as the government of
Bangladesh, to adopt a more pro-active
approach.
CBCCI Review, November 2009
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C.I.D.A. input would be in the areas of
capacity building, assistance in creating a
link between supplier and buyer and
organizing and promoting product-wise
trade fairs.
Export development Canada could
contribute through assistance in financing
projects to upgrade and modernize
technologies.
Potential broad impact, high potential
target sectors could be power, oil & gas,
information technology, medium0range
aircraft and cutting-edge "Green" power
technology - to name a few.
However, to create a practical, concise
example, we would like to focus on the
power and oil & gas sectors here today, as
I believe these two commodities are
having a direct and adverse affect on all
of us.
Bangladesh has a rather large gap
between power generation capacities and
power demand.
As a result, load-sheding and severe
currency fluctuations are a common
occurrence - at BATA we are loosing in
excess of 100 hours of production monthly
in each of our 3 manufacturing facilities so you can imagine the losses involved.
This shortfall in power supply is also
one of the main deterrents for power
generation - including hydro, thermal and
nuclear based plants.
Bangladesh has Bi-lateral agreements
on nuclear co-operation with the United
States, France and China.
To our knowledge, no such agreement
exists with Canada.
It would be helpful, in order to facilitate
assistance in the area of nuclear power
generation, if a similar agreement could be
made between our two countries.
I believe C.I.D.A. Inc. has the capacity
of finance feasibility studies regarding
such a project.
Following this Canadian Commercial
corporation could develop a project
proposal to the government of Bangladesh
for infrastructure development in specific
fields.
It is important that the first key steps in
this initiative be pro-actively perused by
the Bangladesh government's request
directly to the government of Canada.
If the negotiation is state - to-state the
process can possibly be "fast tracked".
CBCCI Review, November 2009

Power and oil & gas go hand-in-hand as
existing power plants are powered in this
manner.
Joint ventures could be developed
between, for example, Bapex (the
Bangladesh Petroleum Exploration &
Production Company) and Canadian
companies with experience and expertise
in exploration, drilling, processing and
pipeline technology.
Trade fairs or expositions could be
organized in western Canada, where the
majority of these companies are located, to
share and discuss potential partnerships.
Investors are interested.
Why - because of the significant
potential of a large market of 150 million,
a large low-cost, highly productive labour
force, a strategic location between two of
the fastest growing economies in the world
and access to a sea port - among other
factors.
When potential investors come to
Bangladesh to investigate investment
opportunities - where do they go for
advice.
The go to companies that are already
invested here - we receive 2 to 4 serious
investment groups in an average month.
What are they interested in?
1. The potential to get an acceptable
return on their investment.
2. How difficult it is to set up a company
in Bangladesh?
3. What are the procedure s and how
difficult is it to repatriate profits?
4. How strong is the protection of
intellectual properties?
5. What are the other negative factors
that come into play and what is the
business atmosphere really like for
international companies?
With that in mind I would that the first,
imperative trade & investment initiative
should be to ensure that the environment is
trade & investment friendly for investors
who are already established -from my
current experience I would say that this is
presently not the case.
As mentioned earlier, Bangladesh has a
great deal of trade & investment potential
and opportunities.
However, many investment, sourcing
and selling decisions are made by

individuals sitting in an office in
Vancouver or Toronto or Montreal based
upon perception.
Unfortunately, perception is a created
phenomenon - and it is largely created by
the international media.
In my opinion - or should I say my
perception - Bangladesh has historically
created an image and been promoted to the
world in order to attract AID - rather than
to attract trade & investment.
The outside world, which includes
outside investors and buyers, when it
thinks of Bangladesh conjures up image of
hartels, demonstrations, violent labour
unrest, political bickering serious
environmental issues.
Also corruption continues to be a key
deterant associated with doing business in
Bangladesh.
For many years Bangladesh topped the
international list of most corrupt countries.
Last year it was ranked number 7 however the index or score did not change
- in fact what happened is that 6 countries
became more corrupt during this period.
I believe that the single most important
initiative to enhance trade & investment
would be to embark on a well structured,
long term promotion campaign to attract
potential business to consider Bangladesh
as a Vibrant, business friendly destination
for investment and trade - Malaysia has
been very successful with a similar
campaign "Malaysia truly Asia" aimed at
attracting tourism. - Angola has a similar
campaign currently to attract business and
investors.
This campaign should also highlight the
open trade access offered to Bangladesh
made products in various markets.
This will become even more as a selling
point as buyers search for new sourcing as
they shift from China due to various
reasons.
However, I must stress here, that for this
promotional initiative to be successful, the
business infrastructure in the country must
be evolved and transformed rapidly into
one that is much more attractive and one
that is perceived to be a viable and safe
investment and trade destination.
–The key-note presenter is CBCCI
Vice-President and Managing Director of
BATA, Bangladesh
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A step forward in relations
between Canada, Bangladesh
by Masud Rahman,
President, Canada Bangladesh Chamber of Commerce and Industry (CBCCI)
It
was
a
significant day
for CanadaBangladesh
relations. Two
chambers of
commerce of
Bangladesh
have teamed
up to explore
j o i n t l y
prospects and possibilities of further
strengthening our bilateral relations. We
have in our midst the Commerce
Minister of Bangladesh. It means, the
government too is keen to see relations
between Canada and Bangladesh further
strengthened to our mutual benefit.
Canada Bangladesh Chamber of
Commerce and Industry takes pride in
announcing that trade ties between our
two countries are being beefed up with
the passage of every day. CBCCI gets a
lot of business enquiries from
Bangladeshi & Canadian businessmen.
CBCCI is taking steps one after another,
slowly but steadily to promote the cause
of bilateral trade which has expanded by
400 per cent in the last six years.
Garments,
agri-commodities,
communication equipment, metals, pulp
and paper, CNG equipment etc are now
traded both ways.
Happily, Canada has granted duty free
access to Bangladeshi products to its vast
market. But then Bangladesh must be
ready to join more developed economies
in the international marketplace with a
wider array of goods and services. The
current economic crisis, and the likely
plunge in commodity prices that will
accompany it, point to the need for
diversification of Bangladesh's economic
base.
Other industries, which have
shown very strong growth potential,
include chemical, steel, mining, and
paper and pulp industry, all sectors in
which Canadian expertise and
investment can be useful. Canada too
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can help Bangladesh with its expertise in
product diversification.
The present government has a role to
play addressing the basic requirements of
economic growth - good governance,
adequate infrastructure and a stable and
reliable power sector. The Bangladesh
government has made some headway
improving the climate for foreign
investors and liberalizing the capital
markets. For example, it has negotiated
with foreign firms, including firms from
Canada, for oil and gas exploration.
The government has done many things
right over the past few decades including encouraging migration,
resulting in remittances totaling more
than 6.5 billion US dollars.
But to move to the next economic
level, the present government must
continue to improve in areas of public
accountability, electoral stability,
transparency and corruption within both
the public service and the private sector,
all of which are major constraints to
foreign investment in Bangladesh.
The mutually beneficial relationship
between Canada and Bangladesh has not
yet peaked. There is room for growth
and it is in both of our interests to make
every effort to seize this opportunity.
Organizations such as the CBCCI have
made progress in further developing
these ties. The CBCCI has been
particularly effective in researching new
markets for investment, leading trade
delegations from Canada to meet with
government and business officials and
ultimately helping businesses taking full
advantage of the existing duty free access
for Bangladesh products in Canada.
Trade delegations from Canada to
Bangladesh and representation to
Canadian trade officials will ensure that
the lines of communication and the
awareness of potential opportunities do
not go unexplored.

We are happy to know that CIDA will
take care of anticipated effects of climate
change in Bangladesh, impact
assessment and measures for disaster risk
and climate change adaptation. Canada's
recent contribution to the World Bank
global fund for climate change, which is
slated to target Bangladesh as a priority
country, will complement these efforts.
CIDA should help Bangladesh undertake
green projects so as to mitigate climate
change fallout.
As we are all aware, Bangladesh has
put up a battle to ease power and water
crises. Here too Canada can come
forward in helping solve such problems
that have seriously affected the common
man. Canada can transfer its nuclear
power expertise to Bangladesh for
production of cheaper and sustainable
electricity, a vital input for faster
economic growth.
Honourable Minister, Bangladesh can
seek Canadian assistance to develop its
energy and power sector. Canada has
expressed its interest to work in the
power sector here, especially in natural
gas exploration, production and
distribution. If there is an interest from
Bangladesh on nuclear cooperation, High
Commissioner
HE
Mr
Robert
McDougall has assured it can be
explored.
Canada has vast experience in
telecommunications, mass transport,
computer technology and energy
projects, ranging from BlackBerry handhelds to nuclear power plants, to
advanced software, to cutting-edge green
power technologies, to medium-range
aircraft.
–Text of CBCCI President Masud
Rahman's speech at
CBCCI-DCCI seminar
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Key-note presentation at CBCCI-DCCI joint seminar

CBCCI takes lead in boosting
trade with Canada
By Zafar Osman,
President, Dhaka Chamber of Commerce and Industry (DCCI)
Since independence of Bangladesh in 1971,
Canada
and
Bangladesh are
maintaining very
friendly
and
cordial bilateral
relations. Canada
extended market
access Initiatives
for LDCs from 1 January 2003. Under this
Initiative, all the products originated in
LDCs have been enjoying duty free and
quota free access in the markets of Canada
except some products like dairy, poultry
and egg which remain subject to duties and
quotas. And since then exports from
Bangladesh to Canada have been
progressively increasing.
Canada - Bangladesh trade grew over US
$ 533 million in 2007-08. Canadian imports
from Bangladesh also increased in 2007-08
to US$ 360 from US$ 156.45 in 2006-07.
Bangladesh is the second largest exporter
of goods from South Asia to Canada, after
India. Canada's primary imports from
Bangladesh include knit apparel, textile
articles, seafood and jute foods. The main
Canadian exports to Bangladesh include
edible vegetables and certain roots and
tubers, cereals, legumes, oilseeds, iron and
steel, machinery and mechanical
appliances.
It is apparent that bilateral trade between
these two countries have been increasing,
but there are huge potentials to grow
further. Canada imports almost all types of
apparels from Bangladesh. Exporters of
Bangladesh can make further inroad into
Canadian market by concentrating more on
prevalent fashions and trends there.
Canada Bangladesh Chamber of
Commerce and Industry (CBCCI) have
comes forward to take a lead for
strengthening bilateral trade and business
relations between the two countries further.
Trade and Investment issues need to be
CBCCI Review, November 2009

discussed intensively to identify potential
areas for new cooperation. In this context
people -to-people links between Canada
and Bangladesh are pertinent.
In 2007-08 (July-March) in total 92
foreign and joint investment proposal s
have been registered in Bangladesh, of
which only three investment proposals
were from Canada, which was 16.25% of
the total investment proposals received by
Bangladesh. Canadian Companies have
already made their mark in several
infrastructural and services sector in
Bangladesh like gas, telecommunication,
food grain, management and consultancy.
Bangladesh government is going to
announce a very promising Industrial
Policy in 2009 where an extensive package
of incentives is expected to be announced
for the foreign investors. In this policy
package, harmonization of standard and
certification with the regional countries,
extension of tax -holiday benefits for the
foreign investments like domestic
industries, full repatriation of invested
capital along with repatriation of profits
and dividends while investment of profit
will be treated as new investment,
protection of intellectual property in respect
of any conflict resolution etc are likely to
be included.
Power and energy in the number one
requirement in Bangladesh now, for which
private sector is struggling hard. Almost all
infrastructural and energy sector are open
for private sector investment in
Bangladesh. Our liberal trade and
investment policy represents a good
potential for Canadian investors.
Government of Bangladesh has recently
announced a Stimulus Policy Package to
face on going global recession, which will
be implemented in the short, medium long
term. This will be reflected in the upcoming
National Budget 2009-10 which we believe
will demonstrate willingness of the
government to encourage investment.
Due to the long on-going economic
recession, some relocation and shifting of
business and industries may take place.

Bangladesh will welcome intending
investments which will help strengthen
backward linkage, improve infrastructure
like power and energy sector, IT and
software and other related sectors.
A 3-Day Bangladesh Single Country
Trade Show was organized in Toronto,
Canada in 2008. The show was organized
by Export Promotion Bureau of
Bangladesh in cooperation with
Bangladesh High Commission in Ottawa,
Trade Facilitation Office Canada (TFOC)
and Canada Bangladesh Business Council.
We came to know that fifty three
Bangladeshi manufacturing exporting
companies participated in the trade show.
They displayed readymade garments,
knitwear, handicrafts, value added jute
products, leather products, leather
footwear, ceramic tableware, tiles, food
items, home textile, terry towel, boutique
items, ladies' apparel, sarees etc. The show
attracted hundreds of visitors, buyers,
businessmen and representatives of many
well known business houses. Officials of
famous chain stores like Wal-Mart, bay,
Sears and Zellers visited the show and
established direct contacts with the
exhibiting companies from Bangladeshi
products they were excited. We believe that
Bangladesh can go a long way if we all join
our hands together.
We may organize similar Single Country
Fair in the year 2009 also to expose
products from Bangladesh and explore
market in Canada. DCCI and CBCCI can
join hands together in this respect in
cooperation with Canadian High
Commission in Bangladesh. Our Hon'ble
Chief Guest may kindly advise Export
Promotion Bureau and our High
Commission in Ottawa to extend all
cooperation to the private sector in this
regard.
–Text of DCCI President Zafar Osman's
speech at CBCCI-DCCI seminar
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New Canadian chancery in Dhaka opened
A Review Report

From left: Bangladesh State Minister for Foreign Affairs Dr Hasan Mahmud, Mr Obhrai; High Commissioner
Mr Robert McDougall, Director General Mr Greg Giokas

Canadian Parliamentary Secretary
Deepak Obhrai, during his visit to
Dhaka from July 8 to 12, 2009, to
promote bilateral relations with
Bangladesh, presided over the
official opening of the new
Canadian
High
Commission
building
(incorporating
both
Chancery and OR).

Parliamentary Friendship Group.
Parliamentary Secretary Mr
Obhrai and Dr. Hasan Mahmud,
State Minister for Foreign Affairs,
officially opened the new High
Commission in the presence of High

Commissioner
Mr
Robert
McDougall and a group of local
dignitaries, foreign guests and
journalists.
Mr. Obhrai also attended as chief
guest the opening of a painting

Mr. Obhrai was accompanied by
acting Director General of the South
and Southeast Asia and Oceania
Bureau at Foreign Affairs and
International
Trade
Canada
(DFAIT) Mr Greg Giokas.
During his stay, Mr. Obhrai held
bilateral talks with the Ministers of
Foreign Affairs, Commerce and
Education, as well as the State
Minister for Foreign Affairs and
high officials of the Ministry of
Home Affairs. He also met with
parliamentarians
from
the
newly-created Bangladesh-Canada
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From left Mr Deepak Obhrai, Mr Robert McDougall, High Commissioner;
Ms Punam Azad; Dr Hasan Mahmud and Ms Shaheen Islam
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exhibition by Mr Alamgir
Huque, a Canadian artist of
Bangladeshi origin who lives
in Saskatchewan.

In addition, Mr. Obhrai met
leaders of the CanadaBangladesh Chamber of
Commerce and Industry
including CBCCI President
Mr Masud Rahman and
visited a major garment
factory, 40% of whose
production is exported to
Canada.
The
Parliamentary
Secretary also met with the
High Commission staff and
presented long service
awards to four Licensing
Executives Society (LES),
Messrs Miah, Sharifullah,
Solaiman and Gomes.

Mr Obhrai also attending as chief guest opening of a painting exhibition by Alamgir
Huque, a Canadian artist of Bangladeshi origin. Seen from left are Mr Alamgir Huque,
Mr Obhrai and Mr Robert McDougall

Mr Obhrai presented long service awards to four LES. Seen from are Mr Gomes, Mr Miah, Mr Obhrai, Mr Robert
McDougall, Mr Sharifullah and Mr Solaiman
CBCCI Review, November 2009
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Canada-Bangladesh ties to grow
Deepak Obhrai, Parliamentary Secretary to the
Minister of Foreign Affairs, Canada, talks to
Imtiaz Ahmed Rumi of The News Today

He
however,
said
Foreign
Investment Promotion Act (FIPA) is
important to protect the interest of
investors.

Canada will work together with
Bangladesh
in
strengthening
parliamentary democracy, improving
education system and expanding
business between the two countries,
said Deepak Obhrai, Parliamentary
Secretary to the Minister of Foreign
Affairs, Canada, while talking to the
this correspondent during his maiden
visit to Bangladesh.
He expressed the views that the
national parliament election held On
December 29, 2008 that gives
Bangladesh an opportunity of
strengthening
democracy
and
parliament system.
He hoped the current excellent
relation between the two countries will
further grow and Canada will continue
to make its contribution to the
development of Bangladesh.
Referring to the formation of
parliamentary
friendship
group
between Bangladesh and Canada,
Obhrai said this would lead to more
exchanges
of
parliamentarians
between the two countries and promote
the ties of the two parliaments.
He
said
Bangladesh-Canada
Parliamentary Forum was kicked off
with State Minister for Foreign Affairs
Dr Hassan Mahmud as its chairman
during his visit to Bangladesh.
"The formation of the forum paved
ways for enhanced bilateral relations
under institutional framework,"
Obhrai expressed the hope that the
forum would play a crucial role for
mutual cooperation in anti-terrorism
campaign, development of democratic
institutions and conservation of
environment apart from developing
routine bilateral ties.
Other members of the Bangladesh
side in the forum were Chief Whip
Abdus Shahid, lawmakers Khalid
Mahmud Chowdhury, Mohammad
Shahriar Alam, Mahbub Ara Gini,
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He also mentioned that he would
pursue Canadian government and its
investors to invest in Bangladesh's
promising sectors including power,
energy, textile, garments, food
processing and packaging, IT and
public services as presently a very
congenial investment atmosphere is
persisting here.
Tarana Halim, Mizanur Rahman Khan
and Mahmudus Samad.
Canadian Parliamentary Secretary to
the Foreign Ministry Deepak Obhrai
MP mentioned that the opposition in a
parliamentary democracy has a critical
role in making the House affective and
improving the governance.
He was also the chief guest at
inaugurating of the new chancery of
the Canadian High Commission in
Baridhara. The impressive architecture
of the chancery building has been
constructed at a cost of 2.5 million
Canadian dollars over a period of nine
years.
Obhrai also mentioned that
Bangladesh is one of 20 partner
countries
for
the
Canadian
International Development Agency
and primary heath and education are
will priorities.
On trade and investment, he urged
the Bangladeshi entrepreneurs to
expand the trade volume with the
North American country by tapping
full potentials of the local businesses.
He also informed the correspondent
that he would inform the Canadian
investors about congenial businessmen
environment prevailing in Bangladesh
and urged them to invest in different
lucrative sectors.

The volume of bilateral trade
between the two countries reached
$956 million in 2008, of which
Bangladesh exported goods worth
$642 million and imported goods
worth $314 million.
The current trade patterns show
heavy dependence on readymade
garments (almost 95 per cent) among
Bangladesh exports, with smaller
quantities of seafood and handicrafts.
He said that Canada's trade
relationship with Bangladesh has
grown in the last couple of years and
will grow steadily in the future.
The value of bilateral trade has
increased almost 60 per cent from $
600 million in 2004 to $ 956 million in
2008.
Canadian exports to Bangladesh
include steel, iron, machinery,
electronic items, certain types of roots
and tubers, cereals, legumes and
oilseeds, he added.
Of the total exportable items from
Bangladesh to Canada, a duty-free
market for the country since 2003, 95
per cent include garment items.
"Bangladesh's success in garment
and textile exports should spread to
other sectors in Canada," he said
He said garment, agro-commodities,
communication equipment, metals,
CBCCI Review, November 2009
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pulp and paper, and CNG equipment
are now being traded both the ways.
The bilateral trade between Canada
and Bangladesh is expected to cross
one billion US dollars this year despite
economic recession with low-end
Bangladeshi products particularly
readymade garments are in high
demand in the G8 country, said Deepak
Obhrai, Parliamentary Secretary to the
Minister of Foreign Affairs, Canada.
Referring Canada as the 6th largest
bilateral donor to Bangladesh in terms
of total aid disbursement he said
valuable contributions were made by
Canada through CIDA in the
development strides of Bangladesh.
He hoped that the trade and
investment cooperation would be
further expanded between the two
countries in the coming years as well
as the Canadian government would
undertake more development projects
in Bangladesh through CIDA and other
agencies.
Laying emphasis on regional trade
among the member-counties of South
Asia, Deepak Obhrai expressed the
view that consumers of the region will
be immensely befitted through
increased trade and investment.
The United States and Canada
conduct the world's largest bilateral
trade relationship, with total
merchandise trade (exports and
imports) exceeding $596.9 billion in
2008.
The US-Canadian relationship
revolves around the themes of
integration and asymmetry: integration
from successive trade liberalization
from the US-Canada Auto Pact of 1965
leading to North American Free Trade
Agreement (NAFTA), and asymmetry
resulting from Canadian dependence
on the US market and from the
disparate size of the two economies.
Deepak Obhrai said now the bilateral
trade between Canada and the USA is
nearly 1.2 billion US dollars per day,
which is increasing at regular interval.
Implementation of the North
American Free Trade Agreement
(NAFTA) began on January 1, 1994.
This agreement will remove most
CBCCI Review, November 2009

barriers to trade and investment among
the United States, Canada, and
Mexico.
While avoiding a direct comment on
the proposed Tipaimukh Dam, he said
India and Bangladesh--- the two
neighbouring countries in South Asia-will solve the issue through mutual
discussion
"Though the global recession has
jolted the immigration process slightly,
nearly 250,000 immigrants are
expected to enter Canada this year. The
number of immigrants will rise per
year again as soon as the economy of
the country gets on the track," said
Deepak Obhrai.
He also mentioned that Canada
requires skilled manpower to run its
economy, as the country is one of the
largest economies in the world, said
Deepak Obhrai, adding Bangladeshi
professionals
have
enormous
potentials to work in different sectors.
"Our government believes that
immigration plays an important role in
building our communities and growing
our economy," said Deepak Obhrai,
also a Member of Parliament for
Calgary East Parliamentary.
Expressing concern over global
warming, he said that the world leaders
in the next Copenhagen meeting on
climate change, scheduled to be held
this year, is expected to give a ray of
hope to inhabitants on earth by
agreeing to cutting the greenhouse gas
emission to a satisfactory level.
On terrorism, he said it is not unique
a problem to a particular country,
rather it is global issue that countries
on earth work together to eliminate this
disease.
During a meeting with Education
Minister Nurul Islam Nahid, he also
assured him that Ottawa would help
Dhaka modernize the traditional
madrassha education system
Expressing satisfaction at the
existing good bilateral relations
between the two countries, Deepak
said "Canada considers Bangladesh as
a true friend in different international
issues.

"Canada has always considered
Bangladesh as its close friend and
reliable partner. Ottawa is willing to
further strengthen cooperation with
your country in the interests of the
progress and prosperity of our peoples"
he mentioned.
Deepak Obhrai was born in Tanzania
and attended school in three separate
continents: in Tanzania, India and the
United Kingdom. He graduated as an
Air Traffic Controller in the UK and
worked at several airports in East
Africa. After immigrating to Canada in
1977, Deepak worked in the
accounting department for the City of
Calgary before becoming selfemployed. He and his wife Neena
became owners of a chain of drycleaning stores and also formed a
company to explore joint venture
opportunities in overseas markets.
In Canada, Deepak became heavily
involved in his community, acting as
President of the India - Canada
Association, Monterey Community
Association and the Hindu Society of
Calgary. He was also Vice-President of
the National Indo-Canadian Council.
In January 2009, the Government of
India recognized Deepak for his
contribution in strengthening CanadaIndia relations by awarding him the
prestigious Pravasi Bharatiya Samman
award, which is the highest honour
given to overseas Indians. In 2008,
India Abroad newspaper named
Deepak as one of 35 most influential
Indo-Canadians in Canada.
Closer to home, In 2006, in
recognition of his contributions to the
Indo-Canadian community and the
positive role he has played over the
past 25 years in strengthening ties
between Canada and South Asia,
Deepak was honoured with two
awards; one from the Indo-Canada
Chamber of Commerce Ottawa
Business Council and one from the
National Indo-Canadian Council. In
December 2006, Deepak's former
school, Daly College in Indore, India,
awarded him the prestigious Padma
Shri RN Zutshi Medal for outstanding
achievement by an Old Dalian.
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Canada praises acumen of
Bangladeshi businessmen
A Review Report

Parliamentary Secretary to the
Canadian Ministry of Foreign Affairs
Deepak Obhrai has praised acumen and
expertise of Bangladeshi business
community in taking full advantage of
duty-free access of Bangladeshi goods
granted by Canada.
He especially pointed to the success
story of Bangladesh's garment industry in
this regard.
He was speaking at a luncheon meeting
hosted by the Canadian High
Commission with Canada Bangladesh
Chamber of Commerce and Industry
(CBCCI) members and Canadian
business community of Bangladesh
recently at Canadian Club, Dhaka, says a
press release.
Canadian High Commissioner Robert
McDougall was also present in the
meeting.
Deepak Obhrai had worked for giving
duty-free access of goods of least
developed
countries
including
Bangladesh in Canada.
The Parliamentary Secretary said,
during his talks with Commerce Minister
Faruk Khan, he stressed the need for
bilateral talks on FIPA (Foreign
Investment Protection Agreement). This
agreement would provide confidence to
investors in Canada and Bangladesh as it
would ensure a strong transparent and
regulatory regime for investors, Deepak
Obhrai opined.
Deepak Obhrai said, the Commerce
Minister also termed FIPA as a good step
and hoped, together they would pursue
this avenue.
He also said the large Bangladeshi
community in Canada could play a key
role in enhancing trade between the two
countries.
The Parliamentary Secretary said the
Bangladesh business community has an
excellent record of seizing opportunity as
the garment industry did. He also visited
one large garment factory and spinning
mill belonging to a member of Canada
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Bangladesh Chamber of Commerce along
with Canadian Ambassador Mr. Robert
McDougall and was very impressed.
"Law makers can provide a friendly
business
environment
but
the
businessmen are the ones who can make
it a success" said Parliamentary Secretary.
Speaking on the occasion, Canada
Bangladesh Chamber of Commerce and
Industry President Masud Rahman
offered the CBCCI's services if Canada
finally decides to help Bangladesh
diversify its products. If needed, CBCCI
can open a separate cell to facilitate such
a transfer of Canadian know-how in this
regard, Masud Rahman suggested.
Masud Rahman said, business
organizations such as the CBCCI have
made progress in further developing these
ties. The CBCCI has been particularly
effective in researching new markets for
investment, leading trade delegations
from Canada to meet with government
and business officials and ultimately
helping businesses taking full advantage
of the existing duty free access for
Bangladesh products in Canada.
Masud Rahman said, CIDA will take
care of anticipated effects of climate
change in Bangladesh, impact assessment

and measures for disaster risk and climate
change adaptation. Canada's recent
contribution to the World Bank global
fund for climate change, which is slated
to target Bangladesh as a priority country,
will complement these efforts, he felt.
Masud Rahman strongly pleaded for
CIDA help to Bangladesh in undertaking
green projects so as to mitigate climate
change fallout.
CBCCI also sought Canadian
assistance in easing power and water
crises in Bangladesh. Canada can transfer
its nuclear power expertise to Bangladesh
for production of cheaper and sustainable
electricity, a vital input for faster
economic growth, Masud Rahman said.
Masud Rahman said, CBCCI Review is
trying its best to fill up the information
gap between Canada and Bangladesh.
CBCCI is now venturing to make it more
informative and a useful guide for all
sections of Bangladeshis and Canadians.
Later, CBCCI made Deepak Obhrai an
honorary member of the chamber and
presented him a certificate.
Vice President of CBCCI John Douglas
Hearns also spoke in the meeting.

CBCCI President Mr Masud Rahman (2nd from left) handing over honorary
certificate of CBCCI membership to Parliamentary Secretary to the Canadian
Minister of Foreign Affairs Mr Deepak Obhrai (middle). CBCCI Vice President
Mr John Douglas Hearns ( 2nd from right), High Commissioner of Canada Mr
Robert McDougall (extreme right) and CBCCI Secretary General Wali Sattar
(extreme left) were also present on the occasion.
CBCCI Review, November 2009
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Consultancy deal with Canadian firm for
Dhaka-Ctg railway development
A Review report
Bangladesh Railway (BR) and
Canarail Consultants Inc of Canada have
signed a consultancy agreement under a
railway development project to improve
the quality of Dhaka-Chittagong railway
service.
Emdadul Haque, general manager of
Dhaka-Chittagong
Railway
Development Project, and Terence Marie
Trottier of Canarail Consultants Inc
signed the agreement on behalf of their
respective sides at the Rail Bhaban in
Dhaka city.
Communication Minister Syed Abul
Hossain was present on the occasion.
Japan
Bank
of
International
Cooperation (JBIC) will provide Tk
778.07 crore as project aid for Tk 1150
crore Dhaka-Chittagong Railway
Development Project while Tk 371.93
crore will be funded by the government.
The project has five components
including doubling of tracks between
Laksam
and
Chinki
Astana,
improvement of Pahartali railway
workshop, remodeling of Chittagong
station yard, procurement of locomotives
and skill development programme.
The consultancy service has been
estimated at Tk 127.90 crore.
Canada-based consultancy firm
Canarail Consultants in joint venture
with SMEC International Ltd of
Australia and DB International GmBH of
Germany
will
accomplish
the
consultancy tasks of survey, design and
drawing for the project.
ACE Consultants Limited of
Bangladesh and Dainichi of Japan will
act as sub-consultants.
Speaking at the signing ceremony, the
communication minister said the
government would make all-out efforts
to infuse dynamism in railway services.
"We are working for bringing
dynamism in the railway which was
missing during the previous years," he
added.
Replying to a question, the minister
said construction work will be awarded
through international tender.
He told the journalists that the
government has massive plans to
improve the railway sector including
opening of Chittagong-Cox's Bazar
CBCCI Review, November 2009

railway line to connect the country with
Trans-Asian Railway.
About the Padma Bridge, Abul
Hossain said the government would keep
the railway connectivity over the bridge
so that the rail line could be extended to
Barisal and Mongla seaport.
"We will request the Jica, ADB and
World Bank to provide financial
assistance for the project," he added.
Replying to another question, he said
the government has also a plan to build
Padma Bridge II connecting Paturia in
Manikganj with Gopalganj.

Apparel exports to
Canada rise
A Review report

Bangladesh's readymade garment
exports to Canada grew by more than 30
per cent, year-on-year, in the first quarter
of 2009, thanks to flexible duty-free
access for the Bangladeshi goods to the
north American country.
Quoting the latest Canadian official
data,
a
Bangladesh
Garment
Manufacturers
and
Exporters
Association official said, apparel
shipments from Bangladesh to Canada
was $160.4 million in January-March
2009.
After EU and US, Canada is the major
market for Bangladeshi garment
exporters.
The BGMEA official said Canada
imported around $8 billion apparel in
2008 from different countries including
Bangladesh, but the demand declined
due to less consumer spending.
He, however, said more price-cautious
Canadian importers came to Bangladeshi
suppliers for cheaper consignments.

Canadian envoy calls
on Telcom Minister
A Review report
Canadian High Commissioner Robert
P McDougall paid courtesy call on Post

and Telecommunications Minister
Raziuddin Ahmed Razu at his office in
Dhaka.
During his meeting with the minister,
the envoy discussed different aspects of
the telecommunication sector in
Bangladesh, an official handout said.
Referring to various programmes
undertaken for the telecommunications
sector to build digital Bangladesh as
pledged by Prime Minister Sheikh
Hasina, the minister said the present
government has started its journey for
implementing its Vission-2021.
Robert praised the programmes
undertaken by the present government in
the telecommunications sector.
Raziuddin Ahmed Razu told the envoy
that a favourable investment-friendly
environment is now prevailing in
Bangladesh.
Post
and
Telecommunications
Secretary Sunil Kanti Bose and
concerned high officials were also
present on the occasion.

Canada opens doors to
international students
As a result of an aging population
and an extremely low birth rate, the
government of Canada has recently
changed its immigration policy by
placing those who are applying for
study permits ahead of those applying
for permanent residence from their
home countries.
This was stated by Mark Coote,
international manager for South Asia
for Centennial College, Toronto which
specializes in under graduate and
postgraduate business and technology
programmes.
Coote said: 'The purpose of my visit
to Dhaka and Chittagong was to spread
the word that Canada is now seeking
young, bright, educated students from
all over the world.'
–Internet
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BlackBerry sales rise in Bangladesh
Grameenphone has sold 3,000
BlackBerry sets in Bangladesh since
January 2008, which shows slow
growth in the high-end smartphone
segment.
However, Grameenphone officials
said the sales figures could be

Research In Motion (RIM)
manufacturers BlackBerry phones. As
of May 2009, RIM announced the
number of BlackBerry subscribers
has reached approximately 28.5
million worldwide.
In Bangladesh, BlackBerry was

intake has exceeded expectations of
the company," said the official.
Ahmed Ali Shah, managing director
for OCC (origination and client
coverage) and wholesale banking of
Standard Chartered Bank, said he
hooked up his office work through his

considered
healthy
for
the
Bangladeshi market because of the
limitations in the purchase of a
BlackBerry.
Grameenphone
launched
BlackBerry in Bangladesh more than
19 months ago in collaboration with
Canada's Research In Motion to
provide a complete lifestyle
technology package to corporate
customers.
BlackBerry is a line of wireless
handheld devices introduced globally
in 1999 as a two-way pager. The
smartphone supports push e-mail,
mobile telephone, text messaging,
internet faxing, web browsing and
other wireless information services as
well as a multi-touch interface.

popularised by those who basically
wanted to constantly be in touch via
email. Most users prefer a BlackBerry
for its 24-hour push mail service.
However, easy purchase options
and an availability of other
smartphones such as iPhone 3G and
Nokia N series hinder the growth of
BlackBerry sales in Bangladesh.
The BlackBerry service is only
available to subscribers through
special licenses and is sold at only 20
Grameenphone centres across the
country, said a high official of
Grameenphone.
"As it is an exclusive service for
high-end corporate customers, the
number of BlackBerry subscribers
has grown slowly. But even then,

BlackBerry and is able to check his
email, no matter where he is.
"I prefer using a BlackBerry as I
have to maintain security in checking
my official email. And here, the
BlackBerry is unique," Shah said.
Mazhar Islam, managing director of
Dragon Fertiliser Bangladesh Ltd,
uses a BlackBerry smartphone to
remain available to his business
colleagues 24 hours a day.
"There is no alternative to the
BlackBerry to be connected to the
internet 24/7," said Islam.
He said the BlackBerry can be used
as an alternative to a computer, but it
has some limitations, like a low
capacity to attach photos or videos.
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Vast Canadian market for
RMG still unutilized

By Faruque Hassan
Vice President,
Bangladesh Garments Manufacturers and Exporters Association (BGMEA)
The
apparel
industry
in
Bangladesh
marked
its
beginning in the
1970s and became
a major export
earning sector by
1985 accounting 13% of Bangladesh's
total exports. In fiscal year 2008-09 our
apparel exports amounted to US$
12.35 billion which is 80% of the
national foreign export earning and
contributing 12% to the country's GDP.
The momentum in Bangladesh's export
trade has been single handedly
dominated by RMG industry at
present.
During the last one and a half
decades (1991-2007), Bangladesh has
increasingly become integrated into the
global economy. The manufacturing
sector's share in GDP stood at more
than 17% in FY 2007-08. The AIDGDP ratio of the country started to
decline as soon as the Export-GDP
ratio started to increase, visible
difference is there since FY 1993-94
when the Aid-GDP ratio was 4.6 and
Export-GDP ratio was 7.49, and these
ratios were recorded as 2.61 and 13.55
respectively in FY 2007-08. The
increasing trend of Export-GDP ratio
of Bangladesh is mainly fueled by
RMG exports growth. The success of
the RMG industry alongside the
overall economy's steady growth has
been dubbed as an example of an
export-led growth strategy of the
country's economy. RMG sector has
been exerting probably the most
favorable effect on the wages of
unskilled women workers. Wage
employment of so many female
workers (2.64 million) may not have
been possible by any other sector of the
economy. On such ground the RMG
sector is positively contributing to
poverty alleviation, especially factors
CBCCI Review, November 2009

like
increasing
nutritional
expenditures, increase in primary
education, and decline in women
mortality and fertility rate are seen as
the consequences propelling the
economy to achieve the Millennium
Development Goals.
Bangladesh with almost 30 years of
experience in the garment industry

Bangladesh's export value doubled
from USD $86.25 million to USD$
212.57 million from 2002 to 2003. In
2008 Bangladesh exported US$ 528.96
million which is 19.69% higher than
2007 which was US$ 441.92 million.
Bangladesh's apparel export to Canada
has almost quadrupled over the last six
years.

Table -1: Canada's Apparel Import from Major
Sources (in Million US$)
61+62 (Knit & Woven)
value in USD million
'08 &'07
2008
Exporters
2006
2007
2008 Growth% % of total
World
6155.13 6908.42 7441.66
7.72
100
China
3030.38 3648.93 3964.43
8.65
53.27
Bangladesh
427.75
441.92 528.96
19.69
7.11
USA
400.67
397.57 444.40
11.78
5.97
Cambodia
266.53
292.62 343.00
17.22
4.61
India
339.47
326.26 311.05
-4.66
4.18
Mexico
209.25
232.35 242.43
4.34
3.26
Viet Nam
123.31
154.75 214.75
38.77
2.89
Indonesia
131.48
151.03 155.68
3.08
2.09
Italy
97.49
123.66 128.00
3.51
1.72
Source: International Trade Centre
have proved to be a stronger player in
the world apparel market and have
been branded among the best quality
RMG producers in the world. Canada
is strategically a very important market
for Bangladesh especially since
Canada has adopted the Market Access
Initiative for Least Developed
Countries in January 2003 which was
spearheaded by Mr. Mac Harb by his
unconditional support for passing the
DFQF bill in the Canada Parliament. It
was the first country granting duty free
and quota free access in favor of
Bangladesh and other LDCs as well. It
is worth to mention here that as soon as
the duty and quota free regime for
LDCs was enacted by Canada,

Bangladesh is the second largest
apparel exporting country to Canada
just after China, but Bangladesh's
apparel is only 7.11% of total
Canadian apparel imports where as
China secures 53.27%. So though
Bangladesh has incentives and
accesses to Canadian market it is
mostly unutilized. Rigorous steps
have to be taken to further develop
the market in Canada and increase
bi-lateral trade.
The role of Canada in investment
and development cooperation in
Bangladesh is significant. Canada is
one of the largest investor in
Bangladesh with an invested amount
US$ 287.7 million since 1971. In
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2008 Canada registered USD 53
million worth investment proposal
with BOI. Bangladesh has been the
largest recipient of Canadian
bilateral assistance which is US$ 59
million per year. Today Canada is
also an emerging destination for
Bangladeshi skilled manpower and
remittance.
Though the RMG sector has made
tremendous progress over the last
two and half decades in trade and
social aspects, but still there are some
deficiencies in various areas like
skills development, backward
linkage industry, forward linkage
activities line marketing and
networking,
branding,
image
building
and
productivity.
Bangladesh RMG sector is suffering
from a 25% shortage of skilled
manpower at this moment both at
worker and mid-management level.
Productivity in Bangladeshi RMG
industries is also a major concern as

far as our position in the comparative
productivity index is concerned.
Moreover, due to lack of proper
institutional supports, the industry is
not getting enough fashion designing
and merchandising professionals to
fill up the position which is creating
a major bottleneck for the sector to
move-up to a higher end market. The
government of Canada can provide
technical and financial assistance to
overcome these obstacles to increase
our competitiveness. Furthermore,
lack of proper publicity and
propaganda is another major problem
for effective marketing of our
products. Therefore, the government
of Canada could extend assistance in
the following areas Investment in the primary textile
sector particularly in the woven
textile sector where we have a
huge shortfall despite of having a
big market driven by the export
oriented RMG industry.

Setting-up fashion institutes to
develop professional for the RMG
industry.
Exchange of technology and
technical
know-how
for
productivity enhancement.
Organize trade fairs abroad to
create and expand business
network and to raise awareness to
build the sector and country
image.
The RMG industry has brought a
silent revolution in the socioeconomy of Bangladesh. Though
globalization has created ample
opportunity for our country, a long
distance is yet to be covered for
meeting the economic requirements
to fully exploit the opportunities of
globalization, where the government
of Canada could prioritize its focus
for sustainable development in
Bangladesh.

Diversifying RMG export
market of Bangladesh
By Juliana Stoyanova
In the last decades the labor-intensive
textiles and clothing sector (T&C) has
been one of the fastest growing segments
of world trade. T&Cs are among the first
manufactured products from an
industrializing economy but their
significance decreases as workers' wages
increase. As a result, T&C trade relations
are dynamic: countries like Japan, Korea,
Hong Kong, Malaysia and Taiwan were
highly competitive in this sector, but now
Bangladesh, China, India, Indonesia,
Pakistan and Vietnam have taken over
due to low labour costs. Several studies
argue that even China is losing its
comparative advantage in the sector.
In this context, an important
precondition for a sustained growth of
Bangladesh's clothing sector will be its
ability to respond to the changes in global
T&C supply and demand. In recognition
of this, PROGRESS, a joint project of the
Bangladesh Ministry of Commerce and
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A partial view of a garment factory in Dhaka
the German Federal Ministry for
Economic Cooperation and Development
(BMZ) implemented by the Deutsche
Gesellschaft
für
Technische

Zusammenarbeit (GTZ) GmbH, has
undertaken to support the export market
diversification of Bangladesh's RMG
sector.
CBCCI Review, November 2009
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Why diversify?
Several cross country studies have
shown that greater diversification is
correlated with more rapid growth of per
capita income1. Diversification makes
countries less vulnerable to trade shocks
by stabilizing their export revenues. It
also has spillover effects in the economy it creates learning opportunities that lead
to new forms of comparative advantage.

the export performance of the clothing
sector in 184 countries, Bangladesh lags
behind major competitors such as China
and Viet Nam in terms of product
diversification. According to ITC's
relative unit value indicator, apparel
exports from Bangladesh are also below
the world average unit value, which
reflects the dominance of low quality
apparel exports from the country.

currently its second largest garment
supplier after China. Bangladesh's share
in Canada's total imports of knitted and
woven apparel is more than 6%.
Bangladesh-Canada's is a stable trade
relationship and Bangladesh has achieved
a relatively good market penetration. In
this case deepening of the trade
relationships will be achieved by product
diversification (higher value RMG and
non-RMG) and better adjustment to

TABLE 1
61: Articles of apparel, accessories, knit or crochet
Year

No of
trade
partners

2004

Export share %
EU25

USA

Canada

World*

100

77.8

13.9

3.5

4.8

2005

106

75.6

15.6

4.3

2006

108

75.9

14.7

2007

101

75.4

14.7

62: Articles of apparel, accessories, not knit or crochet
No of
trade
partners

Export share %
Canada World*

Year

EU25

USA

99

53.5

37.1

5.2

4.1

2004

4.5

99

45.9

44.9

4.7

4.5

2005

4.1

5.3

102

46.9

43.9

4.1

5.1

2006

3.8

6.1

98

45.2

44.2

4.2

6.4

2007

*More than 70 countries.
Countries diversify by increasing the
number of trade partners they have
(breadth), and/or by exporting new
products to old markets (depth). While
deepening relationships with existing
markets is key for export growth,
geographical diversification is found to be
of great significance for low income
countries such as Bangladesh - for
example the East Asian Tigers achieved
well over 300% gains in this area between
1974 and 2003. More recent analysis
suggests that the opportunities for many
countries to further exploit geographical
diversification are enormous.
Why Bangladesh's
RMG sector
Bangladesh's US$9 billion RMG
industry is export-driven and already the
major source of national foreign exchange
earnings. PROGRESS is aiming to help
improve its access to new markets mainly
because the sector under-utilizes existing
export opportunities. As shown in Table 1,
Bangladesh's RMG is over-dependent on
a limited number of markets in North
America and Europe. Exports to the rest
of the world are negligible and increasing
at a very slow pace.
Moreover, Bangladesh' RMG depends
on a limited number of export products.
According to ITC indicators measuring
CBCCI Review, November 2009

In today's severe global economic
downturn, such commodity and market
dependence increases the country's
vulnerability to industry-specific external
shocks. Furthermore, PROGRESS'
support to diversification has implications
beyond the RMG sector: it is expected
that the accumulated market knowledge
will facilitate future entry of new products
and players and will create employment
opportunities for the poor.
The way forward
In 2007 Bangladesh's share in world
RMG exports was 3.46% for knitted
apparel and 3.05% for woven articles4.
The dynamic nature of the global T&C
trade flows opens up potential for
Bangladesh to expand its export market
margin.
However, differences in current market
penetration
call
for
different
diversification strategies. Here we outline
two main scenarios, the one associated
with established markets like Canada and
the one related to new market
opportunities such as Japan.
The case of Canada: Imports from
Bangladesh to Canada have achieved a
spectacular growth since Canada's
elimination of duties and quotas in 2003
on most apparel made in LDCs. With
USD$527.7 million worth of RMG
exports to Canada (2008), Bangladesh is

Canadian
market
demand.
More
importantly, improved RMG export
performance will require some combination
of productivity improvements (to lower
costs) and quality improvements (to
differentiate products). This is an important
route to higher growth - for instance, China
is found to export advanced highproductivity products that are normally
associated with countries that have per
capita incomes three times higher than it.
In this context, PROGRESS works with
the leading industry associations in
various demonstration projects to help
their members enhance productivity and
efficiency. A pilot industrial engineering
project including ten RMG factories
achieved productivity gains between 20
and 35%. Another one introducing 'Lean
Production' found that in monetary terms,
the US$3 cost of RMG manufacturing
contains up to US$2.40 related to waste.
The associations are now rolling out the
initiatives to their member factories.
The case of Japan: As mentioned
above, the ability of Bangladesh's RMG
sector to establish and deepen export
relationships beyond the EU and North
America needs to be improved. With
knitted and woven apparel imports worth
US$22,598 million (2007), Japan is the
fourth largest clothing importer in the
world. RMG imports originating from
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This trend is confirmed by data about Bangladesh' export penetration in other top non-EU non-North American
importers of RMG globally (see table 2). Moreover, Bangladesh's RMG needs to be able to respond to the
enormous changes in the structure of world demand as incomes in large emerging countries such as Brazil, China,
and India grow at fast rates.
TABLE 2
Product category 61: knitted apparel
Product category 62: woven apparel
Country
Ranking/
Total imports BD share, %
Country
Ranking/
Total imports
world imports in 2007, US$ and level of
world
in 2007, US$
in 2007
million
protection
imports
million
Japan
4
10,760
£ 0,07
Japan
4
11,840
Switzerland
14
1,950
£ 2,5
Switzerland
12
2,840
Australia
16
1,640
£ 0,5
Republic of Korea
13
2,820
Singapore
18
1,350
£ 1,9
Australia
17
1,730
Republic of Korea
20
1,270
£ 0,08
Russian Federation
19
1,660
£ - duty tariff 0 - 5%;
£ - duty tariff 6 - 10%;
£ - duty tariff 16 - 20%
Bangladesh are tariff-free, yet
Bangladesh's share of Japan's imports in
2007 is only 0.07% for knitted apparel
and 0.2% for woven clothing. The scope
for deepening of the trade relationship
and for product diversification is
significant, as shown on Figure 1.
Bangladesh's weak performance in new
market penetration is related to
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insufficient knowledge about consumer
preferences, business opportunities,
quality and technical requirements in
foreign markets. RMG exporters with
relatively low productivity and a low
profit margin are unable to survive if they
have inadequate information about the
costs of exporting a product to a particular
market.

BD
share, %
£ 0,2
£ 1,4
£ 0,3
£ 0,3
£ 1,3

Moreover, firms in developing
economies tend to underinvest in market
research, because it can benefit their
competitors. This is the reason why
PROGRESS supports main private and
public service providers to regularly
generate, update, and disseminate
relevant information about new markets
with export potential.
CBCCI Review, November 2009
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To help correct information asymme tries
in a sustainable manner, PROGRESS is
enhancing the capacity of the research
cells of BKMEA and BGMEA, and the
Export Promotion Bureau under the
Ministry of Commerce. They in turn will
support export market diversification of
the RMG industry in Bangladesh.
Markets we currently focus on include
Japan, Brazil, Argentina, Mexico, South
Africa, China and India.
Export promotion activities such as
country image building and marketing
also have a strong impact on exports - it
has been suggested that the effect
calculated of an additional US$1 of

export promotion agencies budget in
developing countries is around US$60 of
additional exports. PROGRESS therefore
works to enable associations, chambers
and government agencies to provide
marketing services to the industry,
including development of advertising and
promotional materials, export guides,
matchmaking, strategic communication,
marketing plans, and event management.
However, sustainable and rapid export
growth in low-income countries tends to
be hampered by both market and
government failures. Diversification thus
requires suitable backbone services,
working export support institutions, and a

conducive business regime. That is the
reason why PROGRESS also supports the
development of a coherent and unified
Apparel and Textile Trade Strategy. As
current efforts in this area still lack
adequate coordination, the program
facilitates stakeholder dialogue and
discussion. The public sector along with
leading industry associations and civil
society actors will contribute to the
formulation of the strategy.
For more information about PROGRESS,
please visit www.gtz-progress.org
–The writer is Consultant of Progress
Project of GTZ

Canada can help Bangladesh
enhance trade capacity
By Md. Shahab Ullah
Vice-Chairman,
Export Promation Bureau (EPB)

Canada is the 6th largest
bilateral donor to Bangladesh
in
terms
of
total
disbursement.
Canadian
International development
Agency (CIDA) made a
valuable contribution in the
development strides of
Bangladesh & Trade Facilitation Office, Canada
(TEOC) assisted in undertaking trade
promotional measures between the two
countries.
Bangladesh and Canada have been
maintaining a good bilateral trade relation.
Import and export business takes place for the
mutual benefit of the two countries. Bangladesh
exported goods worth US $ 532.90 million to
Canada in 2007-2008 and imported the goods
worth US $ 360.41 million in the same Period.
It appears from the above table that the
balance of trade position has always been in
favour of Bangladesh and the volume of
export has been increasing constantly.
Major export items from Bangladesh to
Canada are woven garments, knitwear, home
textile, tents, frozen fish, cap, ceramic
tableware, jute manufactures, terry towel,
handicrafts, footwear (leather) etc.
Major import items from Canada into
Bangladesh included Base metals, Vehicles
and air crafts, Chemical Products, Vegetable
products, prepared food stuffs, Animal or
vegetable fats and oils, Mineral products,
Chemical products, Plastic and articles
thereof, Textile & textile articles.
Duty free and Quota free access:
Canada has provided Bangladesh duty free
& quota free market access in favor of LDC
CBCCI Review, November 2009

including Bangladesh with effects from 1st
January, 2003. Canadian buyers can now
import Bangladeshi including RMG which
constitutes 90% of our export earnings without
paying any duty. In the mean time, our export
to Canada has increased manifold. One of the
reasons may be the liberal Rules of Origin
Criteria.
Initiatives taken by EPB to increase the
volume of export:
In order to consolidate our position in to the
Canadian market, EPB in cooperation with
Bangladesh High Commission in Canada
organized two 'Bangladesh Single Country
Trade Exhibition' in Toronto, Canada during
14-16 June, 2004 and in April 29 May 02,
2008. A potential export order worth US$ 5.5
million was received from the participation in
the fair of 2004. In 2008, 44 reputable

Balance of trade position between
Bangladesh and Canada is as follows:
(Value in million US $)
Year
Export Import Balance
2001-2002 109.80 58.73 (+) 51.07
2002-2003 170.26 78.19 (+) 92.07
2003-2004 284.69 73.60 (+)211.09
2004-2005 335.25 61.29 (+)274.14
2005-2006 406.97 80.14 (+)326.83
2006-2007 457.21 156.24 (+)300.97
2007-2008 532.90 360.41 (+)172.49
2008-2009 594.32
(July-May)

companies/firms from Bangladesh took part in
the exhibition. The products displayed in the
exhibition were Woven garments, Knitwear,
Home textile, Terry Towel, Ceramics/Tiles
products, Leather products, Jute goods,
Handicrafts Metal products, Food items etc.
Bangladesh is now pursuing one of the most
liberalized investment regimes in order to
attract foreign direct investment. In order to
attract FDI, a package of incentives has also
been introduced by Bangladesh Export
Processing Zones Authority (BEPZA). A
number of well reputed companies have
already made investment in the Export
Processing Zone (EPZ) area in Bangladesh. It
may be mentioned that Canadian investors has
invested US$ 287.679 million since 1971 until
2008.
Canadian business community / investors
are requested to make investment in the field
of Power Sectors, IT, Leather and Food
processing industry.
In order to increase trade and investment
between Bangladesh and Canada, the
following initiatives deserves considerations:
a. Bangladesh may seek technical and
financial assistance from the Canadian
authority for developing our trade
capacity;
b. Canadian investors may be urged to set up
trade creating joint ventures with their
counterpart in Bangladesh.
c. Frequent Trade and Investment delegation
may be exchanged between Bangladesh
and Canada Govt. and private sector.
Source: Export Promotion of Bangladesh
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A solar dream
By Nader Rahman

Solar power is not new to
Bangladesh, since 1996 companies
have tried to market solar energy
systems to the public. Yet in a
technologically backward country
like Bangladesh the idea took a fair
while to gestate. Grameen Shakti
likes to think of itself as one of the
solar pioneers in Bangladesh, having
started operations in 1996 they found
the reality of solar energy difficult to
deal with. Initially people were
simply interested in how the sun
could provide electricity, then slowly
that inquisitiveness turned into a
genuine interest to own such a
system. The problem with such
futuristic technology was that the
expectations
almost
always

outweighed what the systems could
achieve. Most thought a simple
system could power an entire
household quite easily, and while that
is essentially achievable now, in the
mid nineties solar technology was a
long way from doing anything
remotely as efficient as that. But after
everything was explained thoroughly
the main problem of solar energy
was its price. The first systems were
very expensive with little or hardly
any energy being produced. So on
top of being expensive the systems
did not provide much electricity, it
was a tough product to market and
sell, yet at Grameen Shakti they
knew they had come across
something special. They decided to

persevere with the product and now
nearly 15 years later they have sold a
whopping 230,000 solar systems all
in the heart of rural Bangladesh.
The average 50-Watt system will
provide four lamps and one black
and white TV.
Dipal Chandra Barua, Managing
director of Grameen Shakti says,
"Between 1996 and 2003 we
installed 10,000 solar systems. While
that may not seem like much, they
were worth their weight in gold.
Selling those 10,000 systems gave us
belief that we could really provide
alternative energy for Bangladesh.
To us those first 10,000 seemed like
10 million and those people were
real pioneers." But simply being a

The average 50-Watt system will provide four lamps and one black and white TV
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villagers it just does not make
complete sense.
What IDCOL should do is to allow
the sale of solar energy systems to
rural as well as urban areas, because
at first they must create a market for
the product. Only after there is
significant demand and after
companies start to turn a profit from
the business will the technology
really start to mushroom.

Solar power could help augment the power supplied by the national grid.

and in 2003 the government finally
stepped in to help the fledgling
industry. That was the year the
Infrastructure
Development
Company of Bangladesh (IDCOL)
made its first foray into financing the
desperately under financed sector. It
was the shot in the arm that the
industry needed and since then the
growth in solar energy has been
exponential. Barua says, "from
selling 10,000 units in eight years,
we now sell 10,000 units a month
and I still don't feel like we are living
up to our potential. If the sector is
given proper government support,
then solar power could help augment
the power supplied by the national
grid."
This is where the issue really starts
to get tricky. Currently IDCOL has
rather strict rules that govern the
financing of solar power. One of its
prerequisites is that the solar units
they finance must be provided to off
grid areas of the country, places the
national grid has yet to reach. While
from a developmental point of view
the idea seems good, if one were to
take a more practical stance on the
issue then it could be said that
IDCOLs prerequisites are too strict
and provide no genuine reason to
leave out urban areas from the power
of solar energy. There is some logic
to their plan, in a country where over
CBCCI Review, November 2009

60% of the population does not have
proper access to electricity in a way
it makes sense for solar energy to be
forced onto those who have nothing.
At least the 'advancement' of
electricity is not leaving them
behind. But their decision is also
short sighted for a number of
reasons.
Solar power could help augment
the power supplied by the national
grid.
Currently everything except
the solar panel is assembled and
made in Bangladesh.
Solar energy systems are not
cheap, even though they are being
provided to villagers at rock bottom
prices, a 50 Watt system which will
provide four lamps and one black
and white TV costs a fortune in rural
terms at TK 27,000. Only because
Grameen Shakti provides their own
three-year financing deals which
reduces the price to 36 manageable
monthly instalments are these solar
systems actually being sold. If
people were asked to fork out all the
cash at the time of purchase one feels
Grameen Shakti would be selling
solar energy systems in single digits,
not in the tens of thousands they
currently are.
Basically selling expensive energy
systems even if they are renewable
and help rural developmet, to

The cost of solar systems is often
out of reach of the average villager,
yet possibly millions in urban areas
could afford such systems. From the
businesses point of view there would
also be the possibility of increased
fully paid one instalment purchases,
thereby speeding up turnover and
also freeing up the money they paid
for the solar panels. With the current
financing schemes, it takes years for
a company to make back the money
they put into every system, in the
cities with increased one instalment
purchases companies will be able to
plough back their earnings into the
business, thereby making them more
interested to continue their trade.
While IDCOL currently has 15
partner organisations such as
Grameen Shakti only a few are using
the potential of solar energy to the
fullest. Most of the companies sell
well below a thousand units a month
and with the prices they charge and
the market they are looking at, it is
easy to understand why. Immediate
steps have to be taken to bring this
technology into the cities because
that is where the real market lies, that
is where people can afford to pay
such prices. Only after companies
start turning a profit will they be
interested in really pursuing this
business and has yet to be achieved.
With over 300,000 units installed all
across Bangladesh the programme
has been a success, yet those figures
could be doubled and trebled in just a
few years if the power of solar
energy could be introduced to
modern city life.
–Courtesy The Daily Star
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Canada, India poised
to resume nuclear
trade
Setting aside years of mutual
recrimination Canada and India are
poised to sign a deal which will
allow resumption of nuclear trade
between the two countries.
According
to
Canada's
international trade minister the deal
will help Canadian companies tap
the lucrative Indian nuclear market.
Canada had ceased nuclear cooperation with India after it tested
its first nuclear device in 1974.
Once signed, the deal will allow
Canada to resume sale of nuclear
technology and materials to India
after a gap of three and a half
decades.
"We're very close to having an
agreement with India related to the
civilian use of nuclear energy for
the purpose of helping them meet
their energy needs," said trade
minister Stockwell Day, without
indicating when such a deal would
likely be inked.
Indian diplomatic sources in
Ottawa have apparently indicated
that the agreement was on the verge
of being finalised. Reports suggest
that the Canada and India may even
have
exchanged
the
draft
agreement.
Earlier, in January this year, Day
had announced that governmentowned Atomic Energy of Canada
Ltd. (AECL) had signed a
memorandum of understanding
with India for the supply of nextgeneration nuclear reactors.
With the successful conclusion of
the Indo-US nuclear pact the
international community has now
lifted a three-decade ban on nuclear
trade with India.
It is estimated that India may
build or place orders for as many as
25 to 30 new reactors in the coming
years. "The estimation is over the
next 20 years, something like
anywhere from CA$50 ($44) to
CA$150 billion ($133 billion)
worth of civil nuclear energy needs
are what we're looking at," Day
said.
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A senior executive from AECL
told Canada's finance committee
that it was considering sale of its
next-generation ACR 1000 reactors
in foreign markets. The corporation
is already in agreement with a
leading Indian engineering firm for
the costing of the ACR 1000s. Such
an agreement can only be a prelude
to a possible sale.
Saskatchewan's Cameco Corp, is
also poised to sell uranium to India
and is awaiting a formal agreement
between India and Canada in this
regard.

Swedish
diplomat
Raoul
Wallenberg, who saved the lives of
thousands of Jews during the
Second World War.
Most Canadian Ismaili Muslims
arrived in Canada after being forced
out of Uganda by its former ruler Idi
Amin in the 1970s. They now
number roughly 70,000 in Canada.
Canada has partnered with the
Aga
Khan's
agencies
on
development projects in Asia,
Africa and Afghanistan, as well as
to promote ethnic, cultural and
religious tolerance.

Canadian PM proposes
honorary citizenship
for Aga Khan

Nokia Siemens
buys Nortel in
$650m deal

Prime Minister Stephen Harper
has proposed extending honorary
Canadian citizenship to the Aga
Khan, imam of the world's Shia
Ismaili Muslims.
Harper said his government
would seek "the consent of the
House (of Commons) to extend
honorary citizenship to His
Highness,"
and
urged
all
parliamentarians to support the
motion.
The Aga Khan, Prince Karim Al
Husseini, 72, is the spiritual head of
the world's 15 million Ismaili
Muslims. He is the forth such
person to hold the post since the
19th century.
Ismailis make up the world's
second largest Shia grouping and
are spread throughout 25 countries.
"The Aga Khan, with his network
of agencies, is a great partner and
long-time friend of Canada, and a
great benefactor to humanity,"
Harper said in parliament.
"He is truly a beacon of
humanitarianism, of pluralism and
of tolerance throughout the entire
world."
Only four people have ever been
extended
honorary
Canadian
citizenship:
Myanmar
prodemocracy activist and Nobel
laureate Aung San Suu Kyi last
year, and before that Nelson
Mandela, the Dalai Lama, and

Canadian telecommunications
firm Nortel, in bankruptcy
protection since January, will sell
most of its wireless business to
Nokia Siemens Networks for 650
million dollars.
Nortel also announced it was
making headway in discussions
with other parties to sell its other
businesses.
Nortel will apply to delist its
common shares from trading on the
Toronto Stock Exchange, the
company said in a statement.
The agreement with Nokia also
specifies that at least 2,500 Nortel
employees can continue working
with the new owner.
Nortel head Mike Zafirovski said
the value of Nortel's wireless
business was recognized worldwide
and the agreement with Nokia
represented the best path forward.
"We have determined the best way
to do this is to find buyers for our
businesses who can carry Nortel
innovation
forward,
while
preserving employment to the
greatest extent possible," he said.
"This will ensure Nortel's strong
assets -- technologies, customer
relationships, and employees -continue to play an important role in
driving
the
future
of
communications.
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Educational opportunities in Canada

Education system in Canada
A Review report

Education in Canada is under the
complete jurisdiction of the provinces
and territories and as such, there is no
federal education system in Canada. In
keeping with the national commitment
to education, public education in
Canada is free upto and including
secondary school in all the provinces.
However, each provincial system,
while similar to the others, reflects its
specific regional concerns, and
historical and cultural heritage. At the
post-secondary level, institutions are
divided into community colleges and
universities.
There are significant differences
between the education systems of the
different provinces of Canada.
Secondary schooling in Canada could
go up to Grade 11, 12 or 13, depending
on the province unlike in India, where
Grade 12 is standard all over the
country.

Post secondary education is
offered by four types of
educational institutions:

Universities
University Colleges
Community Colleges / Technical
Institutes
Career Colleges
Universities: Canadian universities
are largely public funded, and, as a
result, offer consistently high quality
education at lower tuition rates for
international students than their
counterparts in competing countries.
They offer a broad range of courses and
degrees from undergraduate to
doctorate and also certificate and
professional degrees.
University Colleges: As a
component of the Canadian university
system, university colleges offer
students a choice of either academic
oriented university degree programmes
or the more practical-oriented college
diplomas and certificates. As a part of
the Canadian college system, university
colleges are distinguished by their
strong student support services, small
classes
and
strong
campus
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environments.
They also offer
combined degree/diploma programmes
and university transfer programmes.
Community colleges and technical
institutes: They typically have a more
vocational-related curricula, with small
classes, off-campus course offerings, a
greater ratio of laboratory space to class
room space, and an interactive teaching
style. The uniqueness of Canadian
colleges lies in the combination of
employer-centered curricula.
These
institutes have the primary function of
responding to the training needs of
business, industry, and public service
sectors. Most colleges and technical
institutes offer diplomas and certificates
rather than degrees, however, more and
more now grant degrees and applied
degrees.
Technical/ Career College: This is a
privately owned and operated school
with the main objective of preparing
students for the job market after a short
period of instruction. The emphasis at
career colleges is on practical skills
over a broad range of programmes.
They specialize in such areas as
business, computers, and secretarial
skills. Although privately owned, these
institutes are provincially approved and
regulated, ensuring that programmes
standards and quality are maintained.
The academic year usually starts in
September and ends in May, and is
normally divided into two semesters.
Some institutes operate on a semester or
trimester system and admit students in
January and/or May as well as
September. Many institutes offer a
limited number of courses and special
programmes during the summer
session.

Type of Certification
Certificate is a qualification awarded
upon successful completion of a
programme which is usually one year in
length, and is offered at colleges.
Diploma is the qualification awarded
on the basis of one or two year's
successful study, and is offered at
colleges.

Undergraduate/bachelors degrees are
awarded by a university after four years
of full-time study, and lead to graduate
level studies.
Graduate/post graduate degrees lead
to advanced degrees, diplomas and
certificates.
A pre-requisite to
participate in graduate studies is a
bachelors/undergraduate degree (4
years).
M.B.A. programmes will typically
require a minimum of two to three years
of relevant work experience, GMAT
score of 580-600, TOEFL score of 560600, and a 4 year degree, and are
generally 2 years in duration, though a
few institutes offer a fast track option.
Pre-requisites to participating in a
master's programme is a four year
bachelor's degree with high academic
standing equivalent to a minimum midB grade in Canada (mid 70's); at least
two academic letters of reference; and
other qualifications as specified, ie.,
TOEFL, GRE general and/or subject
test. Master's programmes generally
require two years to complete full time,
and usually require a combination of
course work and thesis.
Doctorate or Ph.D. is a degree
ranking above a master's degree, and
generally requires four to seven years to
complete full time. A combination of
course work, original research, and a
thesis is required. Prerequisites are
typically a master's degree, although
direct entry from a bachelor's degree to
a Ph.D. programme may be possible
depending on the school and
programme. Minimum high-B grade in
Canada (high 70's) is required; where
relevant, demonstrated research
competence equivalent to at least a B+
grade; at least two academic letters of
reference; and other qualifications as
specified, ie., TOEFL, GRE general and
or subject test.
Post-doctoral programmes are much
more specialized, research oriented
programmes. One of the most important
factors in granting post-doctorate
fellowships is the personal network
established between the interested
applicant and the faculty member
within the institution.
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